Broaden My Business 5 People Per Day

DONNA BAYES BELIEVES IN YOU!

Weekly Plan to Achieve

Double Star On National Court

30 Phone Call Saturday
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5 15-Minute Appointments
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5 Selling Appointments This Week
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Monthly Goals | Actual

Sell $1200+

WS $600 +

Work to $1000
wks! Total Month

$4000 WS
Personal Team

National Queens Court
of Sales

$16,000 WS

National Queens Court
of Recruiting

24 Qualified Recruits

How | am doing...

24 Q. Recruits

16,000 WS
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5 Interviews Held This Week

FOCU Forty

Unit Goal: 40 New Quali-
fied Recruits during 40th
Anniversary Seminar Year
2002-2003! We can do it!

5 Basics Sold This Week

Put this worksheet in your
calendar and work it each
week. This is what you do
to work “full time” as a
Consultant.
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5 Interviews Held This Week
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$100 Bags: Put easy to sell
items priced $10 and under in a
bag. Have clients sell it for you.
She gets: $30 free as hostess
credit. You get: ew contacts,
possibly recruit the hostess. She
sold to her friends and you can
show her how they can be her
first clients. Put out five bags per
week to build your business.




